Every sales executive
wants to walk into a

customer meeting
with confidence.

However,

the biggest barrier
to sales performance
isn't talent.

It's the distance o
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between information

and action.
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[ THE CHALLENGE
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Information is
everywhere.
Clarity isn't.

Sales team lose valuable time
Q searching, recreating, and preparing
instead of engaging and closing
deals *
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With EMBER

Practice today.
Perform in every
conversation.

m Al Role Play
Al Role Play with EMEER builds Practice with Al buyer
confidence and prepares you
for any customer scenario. Sranaria
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Practice every scenario.
Master every conversation.




Turn every pltch
|nt0 a winning one.

and boosts your impact.

Al Pitch Review that sharpens your message/,;__—._.*
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~ Smarter Pitch
| Stronger Conversations



With EMBER

Keep learning.
Stay ahead.

Always.

Interactive learning with EMEER

keeps your skills sharp and
your knowledge up to aate.

= Curated Learning

Y o Personalized content
that matters to Yol

Track Progress

L:.J'; See your growth.
Stay motivated.

Build Expertise

strengthen skills,
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Win more conversations.
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Your Learning Progress

Learn continuously.
Lead confidently.



With EMBER

Create brochures
that speak S
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Sketch your customer.
share their needs.

brochure that's tailored
and ready in seconds.
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Personalized. on-brand
& ready to share.




EMBER

Al-powered Sales Readiness
for Every Customer Conversation.
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Onboard Find Generate Review Role Learn &
Knowledge Assets Pitch Play Improve

One Platform. Every Sales Moment.
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